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”P [ d b th c arl Padron, Pro-Sand Floors, Indianapolis, Indiana has
B iy — H been using Glitsa products for fifteen out of the twenty

SpEEd and ease of maintenance years he’s been in business. Carl’s business is split pretty
Of Gljtsa. By far the bESt evenly, 40% commercial and 60% residential, installing

duct in the hard d and finishing floors in the Indianapolis area. Some of
product 1n € harawoo Pro-Sand’s more visible jobs have been at the Conseco

ﬂOOI"iI‘Ig 'il'ldUStl'y." Field House (home of the Indiana Pacers) and the
Governor’s house.

The Glitsa system of choice for Carl is two coats of
Bacca and one coat of Glitsa Gold Seal. He says he uses
Glitsa products because of: Durability, Dry Time and
Customer Satisfaction. He adds that the turnaround time
for his customers is a great benefit compared to other
finish systems. “People are amazed by the speed and
ease of maintenance of Glitsa. By far the best product in
the hardwood flooring industry.”

As for any special tips, Carl recommends applying the
finish quickly and always having a stable atmosphere or
temperature. Carl notices people going back to the natural
wood color with a semi-gloss finish as the trend in his area. =
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